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P ro m o t i o n

FINANCIAL LEADERS
FLORIDA

For more than 40 years, Vincent J. 
Montanti, ChFC, REBC, CLU, has 
been devising !nancial strategies 

for business owners, corporate executives 
and other business leaders. His initial 
interest in helping them navigate the often 
confusing world of retirement planning, 
business continuity, estate planning and 
other !nancial issues came from watching 
his father deal with the unique challenges 
of owning a construction company.

“After observing my father deal with 
everything from labor contracts and project 
!nancing to determining when suppliers 
get paid and then trying to maintain the 
integrity of what he had put together for his 
family, I came to realize there was a tremen-
dous need to help business owners and 
corporate executives with their !nancial 
planning,” says Montanti, president and 
CEO of Montanti Advisory Services.

Serving Business Leaders  
in Many Industries

Today, Montanti and his son, Vincent 
C. Montanti, CFA, CFP®, CRPC, AIF, 
specialize in serving clients who require 
custom-designed, sophisticated !nancial 
strategies because they possess substantial 
personal or business assets or are highly 
compensated. The father-son team advises 
business leaders nationwide who represent 
a broad spectrum of industries including 

transportation, medical, construction, man-
ufacturing, banking, legal and nonpro!t. 

“We have been grounded in education 
and a service-!rst philosophy since I got 
into the business in 1969,” says Montanti, 
who credits his extensive knowledge, 

education and expertise to his 40+ years of 
preparing !nancial strategies for his many 
clients. “We take care of our clients !rst, 
and we’re happy to work with other advi-
sors they may have such as trust o"cers, 

certi!ed public accountants and attorneys if 
it helps accelerate the process of !nding the 
right strategies for the client. We see ourselves 
as the quarterback of our client’s team.”

Proactive Advice, Education 
Key to Service Model 

The Montanti team believes proactive 
client education and advice are important 
aspects of its “service-!rst” focus, and their 
partnership provides a synergy to their 
practice. The Montantis sit down regularly 
with clients to review plans, discuss market 
and even geopolitical developments and 
explore proactive strategies. In addition, they 
both serve every client personally to ensure 
all questions and requests are addressed 
promptly and thoroughly.

“Part of our client service is sharing 
with them why this particular strategy may 
be the best option among many possible 
solutions,” says the younger Montanti, who 
worked as an advisor and portfolio manager 
at Merrill Lynch before joining his father’s 
!rm.  “We work closely with them through 
a very methodical due diligence process 
that involves data gathering and computer 
modeling to !nd the best strategy for them. 
We educate our clients, whether it is estate 
planning or establishing a 401(k) plan for 
their company where we may even work 
directly with employees to provide advice 
on their !nancial futures.”

Service-Focused Philosophy, Breadth of Experience 
and Sophisticated Financial Strategies
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“We take care of our clients !rst, and we’re 
happy to work with other advisors they may 
have such as trust o"cers, certi!ed public ac-
countants and attorneys if it helps accelerate 
the process of !nding the right strategies for 
the client. We see ourselves as the quarter-
back of our client’s team.”

—Vincent J. Montanti

As Seen In… Forbes, June 30, 2014


